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Thank you!

Thank you for the opportunity to talk with you and discuss your needs purchasing a home or property.  I’m looking forward to meeting you, and to hopefully forging a mutually beneficial relationship.  It’s my hope that after we meet you’ll have a clear conviction that I am the best agent to assist you.

I understand that choosing an agent to buy property is an important decision for you. My goal is to help you buy the property that is best suited for your wants, needs and desires, within the time frame that fits your plans, and to make the process as efficient, stress-free and successful as possible.  

The purpose of this proposal is to help you understand the home buying process, to acquaint you with the current market activity in this area, and to explain how RE/MAX Premier Property Showcase and I can assist you in the purchase of your property. My hope is that you will be delighted with the experience and my service.

I’m looking forward to working with you and to adding you to my list of happy lifetime clients!  

             Megan Raasveldt
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The Benefits of Working With a Buyer’s Agent

· Search for properties available through MLS

· Provide comparative market analysis

· Provide information on for sale by owner properties

· Provide listings/sales history on property and/or obtain building plans

· Search for qualifying properties whose owners are about to list with our office, but are not yet available on the MLS

· Provide third party negotiating

· Knowledge and preparation of contract riders and addendums required

· Contract follow up – critical dates

· Work with mortgage company – able to advise on rates and/or terms

· Work with inspectors during inspections and follow up

· Negotiate with sellers or seller’s agent on repairs or cash credits as they apply to the inspection

· Monitor deadlines

· Work with title company and closing agent

· Assist with utility connection information

· Attend walk-throughs

· Coordinate closing

The Role of Your Buyer’s Agent

Why should you choose Megan Raasveldt to serve as homebuyer’s agent when there are so many agents to choose from?

Buying your home is more than just a financial decision; it’s usually an emotional one, too.  That’s why it’s so important to choose the right real estate representative – one who’s not just a “salesperson”, but one who cares about you and your needs.  In order to do this successfully, your full-service real estate representative must be:

· Your Community Consultant

· Your Viewing Coordinator

· Your Experienced Negotiator

· Your Transaction Coordinator

· Your Trusted Advisor

· Your Real Estate Professional

What can you expect from me?

I am committed to providing you with more than just a successful real estate transaction.  I believe my clients are entitled to an experience that’s convenient, stress-free and remarkably satisfying.  Here’s how I do it.

· Constant Communication

· Increased Understanding

· Personal Attention

· Enhanced Confidence

· Problem-Solving

·      Becoming Your Real Estate Representative For Life

Your Path to Home Ownership – First Step

I am strong, determined and committed to helping serve all of your real estate needs. Rest assured, I will be at your side through every step of the process of buying your home, whether you are a first time buyer or already familiar with real estate transactions. I will provide you with as much information as you need and will attempt to answer any questions that arise during the process.

There are many things to be considered when you decide to purchase a home. It is, after all, one of the biggest purchases you will make in your life. There are many tools available to guide your decision, help you decide how much home you can afford and whether it is financially a better choice for you to purchase a home rather than rent.

One of the first decisions to make is how much you can afford to spend on a home. Rather than try to put together a work sheet that would include all the variables in deciding the right price of a home for you, I suggest you go to the www.ginniemae.gov and under the title HOMEOWNERSHIP, there is an icon that takes titled YOUR PATHWAY TO HOMEOWNERSHIP. Once on that page, click AFFORDABILITY CALCULATOR and you will be taken to an online worksheet. You enter your income and debt information and the calculator will bring up a worksheet that looks similar to sample 1 below, but customized to your personal data.

The calculator presents a total loan amount based on three loan options. It also provides monthly payment information based on different interest rates. There is an icon at the bottom of the page, titled DETAILED ESTIMATE, which allows you to change even more variables, such as number of dependents or interest rate. You can even change the number of years you want financed for your mortgage.

Also, on the Ginnie Mae website, you will find a RENT VS. BUY CALCULATOR. This tool provides you with a worksheet that is similar to sample 2 below. It lists the advantages and considerations of owning a home versus renting a home or apartment.

I have found these tools very helpful in assisting buyers to arrive at a reasonable expectation regarding the price of a home and seeing first hand the advantages of home ownership. Of course, I will be happy to refer you to a mortgage agent to discuss your personal situation.

In fact, I recommend you talk to a mortgage company to arrange for a pre-approval prior to serious house hunting. It is heart breaking to find a buyer a home they absolutely love that is out of their price range, simply because the buyer wasn’t sure what they could afford. The opposite is also true, that a number of buyers have purchased a home feeling that is the top of their limit; only to find out they could have qualified for a newer or larger home or one with more upgrades, such as a pool. Either of these scenarios can be avoided if a serious buyer takes the time to talk to a mortgage agent and get pre-approved. Sometimes the pre-approval gives a buyer an edge if there are multiple offers on a property, because the seller knows there is a better chance that the deal will go through to close. The process of pre-approval does not obligate you in any way and is a very effective tool in your search for the perfect home. On the vendors page we have several qualified professionals that we have worked with. We have found that working with a local mortgage agent aids in a seamless transaction.

SAMPLE 1

	General Estimate
These figures were calculated using national averages and assuming the borrower is married with two dependents. The derived figures are only estimates. 

 

Loan A:
FHA Regular 

Loan B:
VA Regular

Loan C:
Conventional

 

Max Sale Price

$95,952

$99,964

$93,336

Loan Amount

$95,167

$102,013

$79,336

 

Loan Type

Fixed

Fixed

Fixed

Loan Rate/Term

5.625 /
30 yr

5.5 /
30 yr

5.75 /
30 yr

 

Monthly Mortgage Payment

$726

$725

$650

Other Monthly Housing Costs

$212

$221

$206

Total Monthly Housing Cost

$938

$946

$856

Remaining Monthly Income

$987

$979

$1,068

 

Downpayment

$2,879

$0

$14,000

Closing Costs

$952

$4,264

$3,699

Total Cash Required at Closing

$3,830

$4,264

$17,699

To obtain a more detailed estimate, select "Detailed Estimate".

Back 

Detailed Estimate 

Bottom of Form



	
	


SAMPLE 2
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	Buying vs. Renting

Use the calculator below to compare the advantages and considerations of owning vs. renting a home. 

Top of Form

Bottom of Form
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Current Rent: 
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$750
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Purchase Price of Home: 
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$150,000
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Percentage of Down Payment: 
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10%
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Length of Loan Term (years):
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30
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Interest Rate: 
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7.5%
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Years You Plan to Stay in This Home:
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10
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Yearly Property Tax Rate:
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1%
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Yearly Home Value Increase Rate: 
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2%


               

 
Bottom of Form

 

Top of Form

Result Returned:
Rent
Buy
Price of Home After Appreciation:
 

[image: image24.wmf]

$182,849


Remaining Balance After [image: image25.wmf]

10

Years:
 

[image: image26.wmf]

$117,340


Equity Earned:
 

[image: image27.wmf]

$65,509


Tax Savings (at 28%): 
 

[image: image28.wmf]

$32,549


Avg. Monthly Payment Over Time:
[image: image29.wmf]

$834


[image: image30.wmf]

$550


Total Payment:
[image: image31.wmf]

$100,080


[image: image32.wmf]

$66,017


Total Savings On:
[image: image33.wmf]

Buying: $34,063




Note: The calculator above uses these items in its calculations: private mortgage insurance, homeowner's insurance cost, loan closing cost, cost of selling a home, property tax, homeowner's tax saving, and rent increases. Calculator results are estimates only. 

Bottom of Form


	


The Home Buying Process

Real estate agents have been licensed by their state to help people buy and sell property. Typically, agents are required to complete courses in real estate law, real estate financing, listing and selling.  Real estate agents counsel you through the whole buying process, from deciding what type of home you want and finding it to tracking the progress of your loan application.
What are the steps involved in purchasing a home that is perfect for you and your family?

Even if you’ve bought or sold a home before, this process can still be daunting.  The steps below are designed to help you better understand the home buying process and how we work to bring it all together.

Start the search

· Speak with a mortgage agent to determine the amount you can afford on your new home and to get pre-qualified for a loan at the beginning of the process. You’ll find sellers are more eager to work with offers when the buyer has been pre-qualified.

· Enlist my help, as a licensed real estate specialist.

· Prioritize the features that are most important to you in finding your new home.

· I will perform a thorough search of all MLS listings that meet your requirements and we can meet to discuss the homes that appeal to you.

· Allow me to make appointments for you to view the homes that most closely meet your list of requirements.

· Narrow your search to 1 – 2 possibilities and perhaps take another look at those properties.

Making an offer
· Together we will determine the best course of action by pointing out the advantages and disadvantages of the offer and clarifying the choices available to you.
· Allow me to write up the offer and present it to the listing agent.

· The negotiation process begins.

· The seller accepts your offer, counters back things they don’t agree with or refuse the offer altogether.

· If the seller writes a counter offer, you have the same rights as when you wrote the original offer, meaning you can accept the offer, counter again or refuse the contract altogether.

· After the negotiation has been completed, the offer is accepted, signed by all parties and becomes a contract.
After the contract

· You will need to meet with the mortgage agent that issued your pre-qualification letter and submit loan application.

· Home inspections and appraisals are scheduled.

· Loan is approved.

· I will coordinate all activities required for closing with the title company.

· I can schedule a final walk through of the property before closing.

· Time to move!
· If you are relocating, I will offer assistance wherever possible.

How Can I Help You?

I will apply my knowledge and expertise to achieve the successful purchase of your property. Here is what you can expect from us:

· Your needs, interests and objectives will be my top priority. I will want to learn what is important to you, so I can help you attain your real estate goals.

· I will give you reliable information and solid advice so that you can make informed decisions. Please don't hesitate to ask questions.

· I will work for your best interests at every stage of the home buying process, from the development and implementation of a purchasing plan, through the negotiation of purchase offers, to the final settlement of the transaction.

· Communication is important. We will want to agree to a system of regular contacts (whether in person, on the phone, by mail, fax or e-mail) so I can keep you up-to-date on the progress of the transaction.

It is my hope that you will be so pleased with my service that you will turn to me for advice on all your future real estate needs.

For Your Protection, Get a Home Inspection
Why a Buyer Needs a Home Inspection

A home inspection gives the buyer more detailed information than an appraisal – information you need to make a wise decision. In a home inspection, a qualified inspector takes an in-depth, unbiased look at your potential new home to:

· Evaluate the physical condition: structure and foundation, construction and mechanical systems

· Identify items that need to be repaired or replaced

· Estimate the remaining useful life of the major systems, equipment, structure and finished

Home Inspections Are Not Appraisals

A property appraisal is a document that provides an estimate of a property’s market value. Lenders require appraisals on properties prior to loan approval to ensure that the mortgage loan amount is not more than the value of the property. Appraisals are for lenders; home inspections are for buyers. The lender does an appraisal for three reasons:

· To estimate the value of a house

· To make sure that the house meets FHA minimum property standards

· To make sure that the house is marketable

What Goes Into a Home Inspection

A home inspection gives the buyer an impartial, physical evaluation of the overall condition of the home and items that need to be repaired or replaced. The inspection gives a detailed report on the condition of the structural components, exterior, roofing, plumbing, electrical, heating, insulation and ventilation, air conditioning and interiors.After the inspection is complete, you will receive a written report of the findings from the home inspector, usually within five to seven days.

Be an Informed Buyer

It is your responsibility to be an informed buyer. Be sure what you buy is satisfactory in every respect. You have the right to carefully examine your potential new home with a qualified home inspector. You may arrange to do so before signing your contract, or may do so after signing the contract as long as your contract states that the sale of the home depends on the inspection.

The Bottom Line: Spending Hundreds May Save You Thousands

When you make a written offer on a home, you should insist that the contract state that the offer is contingent on a home inspection conducted by a qualified inspector. You will have to pay for the inspection yourself, but it could keep you from buying a house that will cost you far more in repairs down the road. If you are satisfied with the results of the inspection, then your offer can proceed.

Finding a Qualified Home Inspector

As a homebuyer, it is your responsibility to carefully select a qualified home inspector and pay for the inspection. The following sources may help you find a qualified home inspector:

· State regulatory authorities. Some states require licensing of home inspectors.

· Professional organizations. Professional organizations may require home inspectors to pass tests and meet minimum qualifications that may be required before becoming a member.

· Phone book yellow pages. Look under “Building Inspection Service” or “Home Inspection Service”.

· The Internet. Search for “Building Inspection Service” or for Inspection Service”.

The Homestead Exemption

Under the Florida Homestead Exemption law, no municipal or county taxes are levied against the first $50,000 of valuation of a home occupied by its owners except for special assessments.

Proof of Florida Residency must be provided when applying for the Homestead Exemption. 

· Florida Voter's Registration (if you vote) 

· Florida Drivers License (if you drive) 

· Florida Registration for Car (if you own a car) 

· Recorded Deed for Property 

· Current Electrical Receipt for Service in Your Name Prior to January 1 

· Social Security Number (all owners) 

Items 1 - 5 must be obtained before January 1, of the year you file. Bring all of the above for all owners appearing on the deed. If you do not vote, drive, or own a car, a declaration of domicile can prove Florida residency. As of January 1, 1995, all applicants are required to sign the application for Homestead Exemption.

The Legislature has provided relief in the form of tax deferment for those owning a homestead property that may need it. Please contact the Tax Collector for details.

AMENDMENT 10 - Effective January 1, 1994. Limits assessment increases on most Homestead property to the lesser of the Cost of Living Index or 3%.

Property Appraisal Calendar for Indian River County

All Year: May pre-file for exemptions and classifications for next year.
January 1: Assessment Date. All values, exemptions and classifications are determined as of this date each year.
March 1: Last day to file for any exemption or classification for the current year.
March 2 thru end of TRIM Period: Late filing of Homestead, with $15.00 fee and hardship reason for having missed March 1 deadline.
April 1: Last day to file Tangible Personal Property return without penalty.
April 1 - June 30: Property Appraiser must notify applicant for exemption or classification IF DENIED.
August: Property Appraiser mails "TRIM" notice (Notice of Proprosed Property Taxes) to all property owners. This notice is a review of the tax roll and contains your ASSESSED VALUE as well as information on protests and exemptions.
August - September: 25 day period, starting with mailing of notices, in which you may discuss your value with the Property Appraiser's staff, or discuss government spending with taxing authorities. Dates of Public Hearings on budgets (taxes) are on the TRIM notice. LAST DAY TO FILE PROTEST OF VALUATION is contained in the TRIM notice. It is difficult to reduce assessments after this date.
Late September: VALUE ADJUSTMENT BOARD meets to review challenges to Appraiser's assessed value. You must pay a filing fee and complete a petition form, which MUST BE FILED BY THE DEADLINE stated in the TRIM notice.
About October 10: Tax is certified to the Tax Collector. It’s ALMOST IMPOSSIBLE to change assessments after this date.
November 1: Tax Collector mails Tax Bills.
60 Days after Certification: Last day to file suit in Circuit Court to protest assessment or exemption decisions.

Homestead Q & A

How is Market Value Determined?

There are three approaches to value: cost, sales comparison and income. In Indian River County, we use a computer-assisted mass appraisal system that incorporates elements of all three approaches to value. If a number of properties similar to yours sold before the January 1 assessment date, this is the best evidence of market value.

What are the Property Appraiser's Duties?

The Appraiser's office determines the market value of your property (using the mass appraisal method). This is our only part in the taxing process.

Every year, we review the assessments and compare them with current sales and make adjustments when called for. We try to physically inspect each property once every three years. If, after conferring with one of our evaluators, you still believe that your "market value" is higher than actual value, we encourage you to file a petition with the Value Adjustment Board.
The millage rates are set by the taxing districts. Your tax bill is based on assessed value less exemptions, times millage rates of all taxing districts where your property is located.

What is the Value Adjustment Board?

The VAB is created by state law and is made up of three County Commissioners and two School Board members. Petitions to the VAB are available in the Appraiser's office; a $15.00 fee is required.

The VAB may appoint Special Masters, who are qualified appraisers or attorneys. These masters are independent of the Appraiser's office. The Property Appraiser is simply a party before the VAB, just as is the petitioner.

The only question the special masters or the VAB can determine is whether the appraiser's market value of the property exceeds its January 1 actual value. The deadline for filing a petition is on the TRIM notice. Supplying all of the information on the petition makes it easier for your Appraiser's office to review your request for a lower assessment.

Can you win a Reduction Before the VAB?

Yes, you can obtain a reduction if you can prove that your assessment exceeded market value. But if you base your case on a personal hardship, such as living on a fixed income or an inability to pay more taxes, the unfortunate answer is "no". You may be eligible for the tax deferral plan administered by the Tax Collector's office. Information about the plan is included with your tax bill.

The VAB does not set the millage rate. Its only function is to determine whether your assessment exceeds market value. We encourage you to discuss your assessment with a member of the Property Appraiser's staff before you file a petition. The Property Appraiser's goal is not to increase assessments, but only to determine that your property is accurately appraised. No taxing body can pressure us into setting an appraisal higher than it should be.

How Do I Prepare for a Hearing?

To win your hearing, your presentation must be based on facts, not generalties. The best way to prepare for your hearing is to find evidence of sales of comparable properties that sold before January 1. Assessment increases from one year to the next is not a basis for reduction. Common neighborhood problems are already considered in the sales.

What is the Hearing Procedure?

The hearings are scheduled in September. They are informal. While you don't need an attorney, one can represent you. You should present all testimony and all the evidence you feel will support your case. You will be asked to present your evidence, then a representative of the appraiser's office will present evidence as to the market value of your property. You get the last word. The VAB will ordinarily advise you of the decision on the spot. They will follow up by sending you a written copy.

What Happens Following the Hearing?

If you accept the Value Assessment Board's decision, you need do nothing further. If you disagree with the decision, the next step is a civil action in the Circuit Court. If you do not file a petition to the VAB, you may still file a lawsuit.

A Note from Your Property Appraiser, David C. Nolte

Dear Indian River County Property Owner:
Each year we are required to estimate the market value of your property. Market value is the amount a willing buyer who did not have to buy would pay a willing seller who did not have to sell, in cash (less Real Estate commissions, attorney's fees and other closing costs).

If you agree that the market value of your property was at least as much as shown in the notice, you do not have to do anything. The tax bill you receive in November will be based on this value.
If you have any questions about this assessment, we encourage you to contact our office and talk with one of our evaluators. We have lists of all sales in Indian River County. You are welcome to use these lists. In this way you can acquaint yourself with real estate market facts, as opposed to rumors, concerning what people are paying for property in your neighborhood.

Common Questions and Answers in the Buying Process

Q:  What is a buyer’s agent?

A:  The concept of a buyer’s agent is recent – the first ones began appearing in the mid 1980s, in response to confusion over which agents work for. Under the traditional system, a single agent could work for a buyer and a seller – an obvious conflict of interest. As a result, agents didn’t necessarily represent the buyer’s interest. In contrast, a buyer’s agent works exclusively for the homebuyer and cannot represent the seller unless specifically agreed upon by the buyer. 



Q:  How long does the home buying process take?

A:  Depending on how quickly we find the home that is just right for you, homes can be purchased within a 30 to 40 day time frame, if buyers are pre-approved with a lender.

Q:  What is a pre-approval letter, and how does it benefit me?

A:  The first step in purchasing a new home is discussing you financing options with a mortgage banker or broker.  There are a wide variety of mortgage products available, and a mortgage rep can explain all of the options, and find the perfect product for your needs.  Once that is established, it is like having a checkbook with a specific amount of money to go shopping with.  It speeds up the process, makes your offer stronger knowing that you are pre approved, and gives us an exact idea as to what you can afford to spend on the home.  All of this helps greatly in creating a seamless transaction.

Q:  What is earnest money, and where does it go?

A:  Earnest money is a check that goes into escrow to show the sellers that you are serious about wanting their home.  The more the earnest money you give with the offer, the stronger the offer.  The money sits in an escrow account in limbo until closing takes place.  The clock starts once the offer is signed and accepted by all parties.  There are time limits on getting financing approved, inspections done, etc.  If for some reason you cannot, or do not want to go through with the purchase (within the timeframe outlined in the contract), the escrow money will be refunded.  Once we head to closing, this money comes off the top of the money you would need to bring to close.  In essence, the money represents good faith that all parties will perform on the contract.

Q:  What is the difference between an offer and a contract?

A:  Once we decide which property you want to go with, we make an offer on the property in writing, with an earnest check, and submit it to the listing agent.  The listing agent submits it to the seller, and they either accept, decline, or counter offer.  Once the terms and price are agreed upon, all parties have signed, and a copy is delivered to all parties, the offer becomes a contract.

Q:  How do we decide what to offer on a property?

A:  After picking the perfect property for you, the research begins.  We look for comparables in the neighborhood of what is currently active, and what has sold.  After we arm ourselves with as much knowledge as possible, we present our offer.  Historically, homes in Indian River County have gone for about 95% of the listed price.  But the market has switched over to a little bit more to the buyers advantage, and there is some room for negotiation.  It is our job to get you the best home at the most reasonable price!

Q:  What is title insurance and who pays for it?

A:  Title insurance “insures” a clear title to the property. In Indian River County it is customary for the seller to pay for the title insurance policy.

Q:  What are the typical buyer’s fees on a conventional mortgage?

A:  Buyer’s fees on a conventional mortgage include:

· A fee to record the deed

· A fee to record the mortgage

· Doc stamps on the mortgage

· Courier fees

· Lender fees

· 1 year prepaid Homeowners/Flood Insurance

· Application fee

· If purchasing a condo there would also be association fees, prorated to date of closing and a fee to record condo approval

Q:  What are mortgage broker fees?

A:  Mortgage broker fees would typically include: 

· Loan origination fee

· Loan discount or points

· Appraisal fee

· Credit report

· Lender’s inspection fee

· Mortgage insurance application fee

· Assumption fee

· Mortgage broker fee

Q:  What are the typical buyer’s fees on a cash closing?

A:  Buyer’s fees on a cash closing include:

· A fee to record the deed

· If purchasing a condo there would also be association fees, prorated to date of closing and a fee to record condo approval

Q:  What charges are required by the lender to be prepaid?

A:  You may be required to prepay certain items at the time of settlement, such as accrued interest, mortgage insurance premiums and hazard insurance premiums.  

Q:  Why would there be pre-paid interest charges?

A:  Lenders usually require borrowers to pay the interest that accrues from the date of settlement to the first monthly payment.

Glossary of Terms

Addendum – An additional condition or agreement attached to but not part of an original contract.

Assessed value – The valuation placed on property by a public tax assessor for the purposes of taxation.

Buyer’s Agent – A real estate professional that is solely representing the buyer in the home buying transaction.

Closing – A meeting where all of the documents are signed and money changes hands.
Closing Statement – See HUD settlement statement.

Commission – This is the percentage paid to the listing agent for their services by the seller of the property.

Contingency – A condition that must be met before a contract is legally binding. For example, home purchasers often include a contingency that specifies that the contract is not binding until the purchaser obtains a satisfactory home inspection report from a qualified home inspector.

Conventional Mortgage – Refers to home loans other than government loans (VA and FHA).

Credit History – A record of an individual's repayment of debt. Credit histories are reviewed my mortgage lenders as one of the underwriting criteria in determining credit risk.

Credit Report – A report of an individual's credit history prepared by a credit bureau and used by a lender in determining a loan applicant's creditworthiness. For information on ordering your free annual credit report see page 25.

Deed – A legal document conveying title to a property.
Down payment – The part of the purchase price of a property that the buyer pays in cash and does not finance with a mortgage.
Earnest Money – A deposit made by the potential home buyer to show that he or she is serious about buying the house.

Equity – A homeowner's financial interest in a property. Equity is the difference between the fair market value of the property and the amount still owed on its mortgage and other liens.

Escrow - An item of value, money, or documents deposited with a third party to be delivered upon the fulfillment of a condition. For example, the earnest money deposit is put into escrow until delivered to the seller when the transaction is closed.
Escrow Account – Once you close your purchase transaction, you may have an escrow account or impound account with your lender. This means the amount you pay each month includes an amount above what would be required if you were only paying your principal and interest. The extra money is held in your impound account (escrow account) for the payment of items like property taxes and homeowner’s insurance when they come due. The lender pays them with your money instead of you paying them yourself.
FHA Mortgage – A mortgage that is insured by the Federal Housing Administration (FHA). Along with VA loans, an FHA loan will often be referred to as a government loan.
Fixed Rate Mortgage – A mortgage in which the interest rate does not change during the entire term of the loan.
Flood Insurance – Insurance that compensates for physical property damage resulting from flooding. It is required for properties located in federally designated flood areas.
Hazard Insurance – Insurance coverage that in the event of physical damage to a property from fire, wind, vandalism, or other hazards.

Homeowners Insurance – An insurance policy that combines personal liability insurance and hazard insurance coverage for a dwelling and its contents.
Homestead Exemption – See page 15 for an extensive explanation of the tax benefits of the Homestead Exemption.

HUD Settlement Statement – Sometime referred to as the closing statement, this document provides a complete breakdown of the buying/selling transactions, including mortgage information, payment required by the buyer and proceeds going to the seller. 

Inspection – See page 14 for an extensive explanation of a home inspection.

Liability Insurance – Insurance coverage that offers protection against claims alleging that a property owner's negligence or inappropriate action resulted in bodily injury or property damage to another party. It is usually part of a homeowner’s insurance policy.

Lien – A legal claim against a property that must be paid off when the property is sold. A mortgage or first trust deed is considered a lien.
Loan Origination – The fee that covers the Lender’s administrative costs in processing the loan. Often expressed as a percentage of the loan, the fee will vary among lenders. Generally, the buyer pays the fee, unless otherwise negotiated. 

Mold Disclosure – A written statement from the seller of any mold conditions that exist.

Mortgage – A legal document that pledges a property to the lender as security for payment of a debt.
Mortgage Agent – A mortgage company that originates loans, then places those loans with a variety of other lending institutions with whom they usually have pre-established relationships.

Mortgagee – The lender in a mortgage agreement.
Mortgage Insurance – Insurance that covers the lender against some of the losses incurred as a result of a default on a home loan. Often mistakenly referred to as PMI, which is actually the name of one of the larger mortgage insurers. Mortgage insurance is usually required in one form or another on all loans that have a loan-to-value higher than eighty percent. Mortgages above 80% LTV that call themselves "No MI" are usually a made at a higher interest rate. Instead of the borrower paying the mortgage insurance premiums directly, they pay a higher interest rate to the lender, which then pays the mortgage insurance themselves. Also, FHA loans and certain first-time homebuyer programs require mortgage insurance regardless of the loan-to-value.

Mortgagor – The borrower in a mortgage agreement.

P & I – P & I stands for the principal and interest portion of the mortgage payment. Typically a total mortgage payment would also include pro-rated taxes and insurance.

Points – Sometimes referred to as loan discount or discount points, this is a one-time charge imposed by the lender or broker to lower the rate at which the lender or broker would otherwise offer the loan to you. Each ‘point’ is equal to one percent of the mortgage amount. For example, if a lender charges two points on an $80,000 loan, the amount charged would be $1600.

Pre-Approval – A loosely used term which is generally taken to mean that a borrower has completed a loan application and provided debt, income, and savings documentation which an underwriter has reviewed and approved. A pre-approval is usually done at a certain loan amount and making assumptions about what the interest rate will actually be at the time the loan is actually made, as well as estimates for the amount that will be paid for property taxes, insurance and others. A pre-approval applies only to the borrower. Once a property is chosen, it must also meet the underwriting guidelines of the lender.
Pre-Qualification – This usually refers to the loan officer’s written opinion of the ability of a borrower to qualify for a home loan, after the loan officer has made inquiries about debt, income, and savings. The information provided to the loan officer may have been presented verbally or in the form of documentation, and the loan officer may or may not have reviewed a credit report on the borrower.
Purchase Offer – An offer stating a desire to purchase a property at a given price and outlining the conditions to be met for the purchase to actually take place.

Purchase Agreement – A written contract signed by the buyer and seller stating the terms and conditions under which a property will be sold. 
Seller’s Disclosure – A written statements from the seller stating the condition and/or existing defects in the major components of the home, such as furnace, roof, etc.

Survey – A drawing or map showing the precise legal boundaries of a property, the location of improvements, easements, rights of way, encroachments, and other physical features.
Title – A legal document evidencing a person's right to or ownership of a property.
Title Company – A company that specializes in examining and insuring titles to real estate.
Title Insurance – Insurance that protects the lender (lender's policy) or the buyer (owner's policy) against loss arising from disputes over ownership of a property. 

VA Mortgage – A mortgage that is guaranteed by the Department of Veterans Affairs (VA). 

Primary Contacts and Vendor List

The following list of vendors has either been recommended to us by others or whose services we have used personally or professionally. While we cannot make guarantees of an individual or company's performance, the experiences with those on this list were deemed 'positive'. Please let us know how you would rate them if you do choose to use any of their services. Also, don't hesitate to ask them for proof of licensure and insurance. The first page includes the primary contacts affecting the home buying process. The next page begins a list of other companies whose goods or services you may need. 
	PRIMARY CONTACTS

	APPRAISERS
	 
	MORTGAGE BROKERS (Continued)

	Residential Appraisals & Real Estate Consulting
	 
	

	Anthony Durando      772-538-4153
	 
	PNC / Jessica Kurutz  772-501-0074

	
	 
	

	HOME INSPECTORS
	 
	

	House Master
	 
	

	John MacVean          772-336-2111
	 
	

	
	 
	INDIAN RIVER COUNTY SCHOOLS

	HOME INSURANCE
	 
	http://indian-riverk12.fl.us

	Schlitt Services
	 
	

	Shalini Patel        772-567-1188 Ext 133
	 
	TITLE COMPANIES

	
	 
	Oceanside Title

	Consumer Select Insurance
	 
	Erica Rech                772-234-0700

	Stephanie Hale      (866) 320-4274 Ext 204
	 
	

	
	 
	UTILITIES

	Vero Insurance
	 
	City of Vero Beach Utilities

	Kurt Everman            772-231-5355
	 
	1036 20th St, Vero Beach 32960

	
	 
	Phone 772-978-5151          Fax 772-978-5125

	Signature Insurance
	 
	

	Justine Rogers          772-778-9970
	 
	Indian River County Utilities

	
	 
	1840 26th St, Vero Beach 32960

	Insurance comparison website: 
	 
	Phone 772-567-8000          Fax 772-770-5318

	www.flgov.com/shop4insurance
	 
	

	
	 
	Florida Power & Light          800-226-3545

	Raines Insurance
Nick Raines
	 
	

	
	 
	Bell South

	
	 
	Residential – calls within Florida      772-780-2355

	MORTGAGE BROKERS
	 
	Residential – calls outside Florida    800-753-0710

	Seacoast national Bank.
	 
	

	Katherine LaLime            772-231-5150
	 
	Comcast Cable                    800-568-1212

	
	 
	940 12th St, Vero Beach 32960

	Wells Fargo
Kelly Brown    772-321-3088
	 
	

	
	 
	Garbage Collection

	
	 
	Harris Sanitation              772-569-1776

	
	 
	Treasure Coast Refuse    772-567-8000


	VENDOR LIST

	ACCOUNTANT
	 
	ELECTRICIAN (Continued)

	Glynda Calvaconti       772-595-0503
	 
	Indian River Electric   772-567-5302

	
	 
	

	AIR CONDITIONING SERVICE & MAINTENANCE
	 
	Island Electric            772-778-2281

	
	 
	

	Fite Heating & Electric
	 
	Mantz Electric           772-778-0667

	Tom Fite            772-567-8615
	
	

	
	 
	

	Barker Heating and A/C
	 
	

	772-562-2103
	 
	DAY CARE

	
	 
	Kendall Academy       772-562-4444

	
	 
	

	APPLIANCE REPAIR
	 
	FENCING

	Father and Son Appliance      772-567-4674
	 
	Willie’s Fences          772-538-1858

	
	 
	

	Fletcher’s Appliances            772-567-4678
	 
	FURNITURE REPAIR

	
	 
	The Sandman

	Kane Appliance Service       772-567-9234
	 
	Jack Cybulski       772-562-2600

	
	 
	

	Mr. Appliance                        772-778-0016
	 
	GARAGE DOOR/DOOR OPENER REPAIR

	
	 
	ABCO Garage Door Company   772-567-9098

	ATTORNEY
	 
	

	Sam Block     772-234-1501
	 
	Advanced Garage Door             772-562-9282

	
	 
	

	Dorothy Hudson     772-231-4748
	 
	GUTTER

	
	 
	Gutter King                                 772-231-6796

	CAR RENTAL
	 
	

	National Car Rental      (877) 737-9106
	 
	Prestige Seamless Gutters        772-243-0555

	
	 
	

	Enterprise Rent-a-Car   (866) 799-7959
	 
	HAIR STYLIST

	
	 
	Polished Salon  772-584-3494

	Avis                               (800) 577-1521
	 
	Pampered Life  772231-8853

	
	 
	

	Budget Rent-a-Car       (800) 314-7934
	 
	True Colors              772-569-7274

	
	 
	

	CARPET CLEANER
	 
	HANDYMEN

	Chem-Dry             772-569-7839
	 
	Jeff Rech            772584-0939

	
	 
	

	Coit                        772-562-3305
	 
	Alex Introcaso             772-713-3243

	
	 
	

	Service Master       772-567-4435
	 
	Handyman Solutions

	
	 
	Oscar                  772-633-8573

	CARPET & TILE DEALER & INSTALLER
	 
	

	Discount Carpet & Tile      772-778-4634
	 
	HOTELS – VERO BEACH

	
	 
	Holiday Inn        3384 Ocean Drive        800-345-8082

	Florida Floor Fashions      772-589-4994
	 
	 Islander Inn        3101 Ocean Dr            772- 231-4431

	
	 
	Hampton Inn       9395 19th Ln                772-770-4299

	JST Carpet & Tile             772-589-6818
	 
	

	
	
	HOTELS – SEBASTIAN

	ELECTRICIAN
	 
	Captain Hiram’s   1606 Indian River Blvd    (772) 589-4345

	Blaise Electric            772-569-3697
	 
	Best Western Hotel & Suites  1655 US Hwy  (772) 388-9300

	HOUSE CLEANING
	 
	PET SETTING

	Hardcore Cleaners / Cari Seelbach 772-341-6189
	 
	Concierge Services / Cindy  772-473-1200

	www.hardcoreclean4u@yahoo.com
	 
	

	
	 
	PLUMBER

	Sparkling Clean / Denise  772-633-3499
	 
	Meek's Plumbing               772- 562-8018

	
	 
	Joe Davis Benjamin Franklin Plumbing 772-380-4440

	LANDSCAPING
	 
	Bobby's Plumbing             772-567-0485

	Handyman Solutions / Oscar  772-633-8573
	 
	Kevin Lovely's Plumbing    772-581-0087

	
	 
	

	LOCKSMITH
	 
	POOL MAINTENANCE/REPAIR

	Benson Lock Service        772-567-5968
	 
	Blue Dolphin            772-567-5853

	David Long Lock Service    772-569-1049
	 
	

	
	 
	Crystal Pools            772-567-3067

	MOLD INSPECTOR
	 
	

	House to Home Insp. / Daryl Adkins  321-266-4597
	 
	Final Touch Pools    772-562-9870

	
	 
	

	MOVER
	 
	Indian River Pools    772-234-5599

	White Grove Storage & Delivery      772-778-4750
	 
	

	
	 
	SEPTIC SYSTEM REPAIR & SERVICE

	Arnoff Moving & Storage                   772-562-1459
	 
	East Coast Trenching                 772-562-6354

	
	 
	Reliable Septic Tank Service      772-589-6997

	Mayflower Agency-Treasure Coast    772-562-1747
	 
	

	
	 
	STORM SHUTTER SERVICE

	Mr. Small Move (local/small loads)     772-770-2689
	 
	Shutters Up       561-744-5249      www.shuttersup.net

	
	 
	

	PAINTER
	 
	SURVEY

	Connor Roberts         772-567-6528
	 
	Pickering Associates       772-231-9323

	Gayle Miller               772-569-8857
	 
	

	Jeff Marreno               772-473-3550
	 
	TREE TRIMMING & REMOVAL

	All City Texture & Painting 
	 
	Jack's Complete Tree Service    772-569-9218

	John Corso                 772-569-8857
	 
	Jimmy's Tree Service                772-569-4436

	
	 
	Scott's Tree Service                  772-569-3874

	PEDIATRICIAN
	 
	

	Dr. Asoka Wijitelleke    772-569-3212
	 
	UPHOLSTERY

	
	 
	Bella Upholstery     Shane Brosche     772-778-1006

	PERSONAL TRAINER
	 
	

	Dawn Lash      772-532-2302
	 
	WILD ANIMAL REMOVAL

	
	
	Indian River Critter Ridders     Jeff West       772-388-3629

	PEST CONTROL
	
	

	Spencer Pest Control     772-562-5944
	
	WINDOW REPAIR

	Terminex                        866-839-1005
	
	Central Window       772-562-8161

	
	
	


	OTHER VALUABLE INFORMATION

	Tax Records Indian River County
	
	Indian River County – Comm. Dept. Report

	 http://www.ircpa.org
	
	http://www.irccdd.com/CDR/Index.htm 

	
	
	

	Tax Records of St. Lucie County
	
	Indian River County Schools

	http://www.pascl.org
	
	http://www.indianriverschools.org


Newcomers Guide and Information

Communities of Indian River County:

Vero Beach

The city of Vero Beach is the county seat and its largest incorporated municipality with an estimated population of more than 17,900. Greenery, open space, unspoiled beaches and ocean vistas characterize this community, which is the commercial and cultural center of the county. Originally a stop on the Florida East Coast Railroad, Vero Beach was incorporated in 1910.  The city is under a council-manager form of government.

Sebastian

At the northern end of the county, Sebastian is a community of an estimated 13,500 residents. It grew up around the fishing industry and today is enjoyed by residents as well as visitors for surfing, fishing, swimming, boating and other water oriented activities. An incorporated city, Sebastian has the friendliness of a small town. It has a council-manager form of government.

Fellsmere

A rural town of an estimated 2,260 in northwestern Indian River county, Fellsmere was once a sugar-growing center. Today, the community’s economy is based on citrus crops and cattle. It is incorporated and has a council-mayor form of government.

Indian River Shores

Between the ocean and the river north of Vero Beach, Indian River Shores is an exclusive residential community with an estimated population of more than 2,460, many of whom are retired corporate executives. It is incorporated and has a council-manager form of government.

Orchid

Orchid, with its population of about 44, is a new luxury barrier island community. It is incorporated and has a council-manager form of government.

Basic Facts in and Around Vero Beach

Elevation



14.3 feet above sea level

Indian River County

543 Square Miles

Vero Beach




12 Square miles

Atlantic beaches



23 miles

Average yearly temperature



73.4 degrees F

Summer



80.7 degrees F

Winter



65.8 degrees F

Annual rainfall



50 – 55 inches

Rainiest months



June, August, September and October

Least rainfall



November – April

Beachgoers warnings

· GREEN flag – Ideal swimming conditions.

· YELLOW flag – Use caution, rip currents or choppy water may exist

· BLUE flag – No swimming, Portuguese man-o-war are present.

· RED flag – No swimming, dangerous surf, sharks or lightning exist.

Motor vehicle registration

The fee is determined by the vehicle’s weight. Newcomers must also apply for a Florida Title Certificate. To register your car, you will need:

· A current driver’s license

· Proof of Florida automobile insurance

· A prior registration certificate

· Car title

· Verification of car’s identification number

Driver’s license

You must obtain a Florida driver’s license within 30 days of becoming a resident, obtaining employment, or enrolling children in school. With a valid out – of - state driver’s license, you will only need to pass a vision test. If you are applying for your first license, a written exam, based on the Florida Driver’s Handbook, and a driving test will be required. To obtain the license you will need:

· Proof of Florida registration of your vehicle

· Out of state license

· Social Security card

Residency Requirments

Some employers require proof of residency. To establish sate residency, you are not required to live in Florida a minimum length of time, but you do have to file a Declaration of Domicile certifying that you live at a given address. Forms are available from the voter Registration office in the County Administration Building, (phone 567-8000), where the completed documents must also be notarized.
Taxes

Florida residents pay no personal income tax, nor do they pay inheritance taxes unless they are subject to a federal estate tax, in which case, the Florida inheritance tax is limited to an amount allowed as a deduction from the federal estate tax.

Real Estate Tax

The real estate tax is a combination of city, county and school taxes, and is based on 100 percent of the appraised value of a property. The tax year corresponds to the calendar year. Real estate taxes are due and payable November 1 of the current year. In Florida, homeowners may be eligible for a $25,000 exemption from real estate taxes on the assessed value of a home, if it is their residence and if they meet certain other criteria. Requirements for the exemption include:

· Florida voters registration

· Florida drivers license

· Florida registration for you car

· Recorded deed for property

· Current utility bill for service in your name prior to January 1st
· Social security number

For further information regarding the exemption, in Indian River call 772-567-8000; in Sebastian call 772-581-4989 and in Fort Pierce call 772-462-1043.

Personal Property Tax

Florida residents also pay a small, annual tax on intangible personal property, such as bonds, stocks, accounts receivable and certain other investments. To obtain more information about personal property tax, contact the Florida Department of Revenue at 1-800-FLORIDA.

Voter Registration

To vote, you must be registered in Indian River County, a U.S. citizen, a resident of Florida, and at least 18 years old by next election. Registration books close 30 days before an election. You may register at the County Administration Building, 1840 25th Avenue, Vero Beach or call 772-567-8000 for additional information.

Boat Launching Sites

Launching facilities are available at private marinas and clubs. Public ramps are on a first come first served basis. So please remain courteous and patient. As a rule the first boat to the ramp has the right of way. The following sites are public with parking and no fees:

- Dale Wimbrow Park

- Donald McDonald

- Fellsmere Grade


- MacWilliam Park – Boat Basin Park

- Main Street Park, Sebastian
- North Gifford Road

- Oslo Road



- Round Island Park

- Sebastian Yacht Club

- Vero Shores

- Wabasso Causeway

- North Causeway Island – North Hutchinson

- Little Jim Bridge

Dry stack boat storage:

· Indian River Marina
          3599 Indian River Dr.
 231-4449

· Captain Hiram’s Inlet Marina   1606 Indian River Dr.
 589-4345

Docking Facilities:

· Bridgeside Marina & Bait           3321 Bridgeside Plaza Dr.  234-5775

· Grand Harbor Marina                5510 N Harbor Village Dr.  770-4470

· Indian River Marina                    3599 Indian River Dr.          231-4449

· Sea Oaks Marina                        1235 Winding Oaks Cir.     231-3121

· Vero Beach Municipal Marina  3611 Rio Vista Blvd.           231-2819

· Vero Marine Center                    12 Royal Palm Blvd.          567-7922

Out and About

Riverside Theatre

Riverside Theatre is the only professional Equity Theater on the Treasure Coast, between Daytona and West Palm Beach. In addition to the performances of the Riverside Theatre Acting Company, the 615-seat theater is rented to other organizations for their productions. The Vero Beach concert Association’s classical series and the Treasure Coast Jazz Society’s major annual concert, always features an internationally acclaimed artist. 

Agnes Wahlstrom Youth Playhouse

This newly constructed and endowed theater serves 10,000 children annually with performances and classes. The Youth Playhouse maintains a professional staff to teach classes for adults and children in all aspects of theater art to direct productions. Phone 234-8052.

Vero Beach Museum of Art

The center and museum, situated in the 53 acre Riverside park on the Indian River in Vero Beach, are unique in its commitment to support and exhibit the work of Florida artists. The center has one of Florida’s largest teaching programs, devoted to studios, darkrooms and classrooms. It is used in conjunction with the classes, work shops and artists residencies. Full college credit through Indian River Community College is available for most courses. Each year, the center sponsors intensive workshops in painting, photography, ceramics and sculpture with nationally known artists. The address is 3001 Riverside Park Drive, Vero Beach and phone is 231-0707.

Riverside Park
Riverside Park plays host to numerous events held in the idyllic setting under its many oak trees. Outdoor concerts, art shows, antique car and boat shows, and the annual Children’s Art Festival are held here. The Vero Beach Art Club’s annual show features nationally acclaimed artists, drawing attendance from throughout the state.

McKee Botanical Garden

Listed on the National Register of Historic Places, McKee Botanical Garden is an 18-acre subtropical garden that also features restored architectural treasures. Self-guided and prearranged tours are available Tuesday – Saturday, 10 a.m. to 5 p.m. and Sunday noon to 5 p.m. Closed on Mondays and major holidays. The address is 350 U.S. 1, Vero Beach, phone is 772-794-0601 and web address is www.mckeegarden.org. 

Environmental Learning Center

The facility includes a series of indoor and outdoor laboratories and classes, an exhibit area and an auditorium. The center provides year-round shops, nature walks, canoe excursions and special programs about natural resources. Phone 772-589-5050 and web address is www.elcweb.org. 

Harbor Branch Oceanographic Institution

A non-profit research and education entity, this facility enables you to learn more about the mysteries of underwater science. This is also the home port of the Johnson-Sea Lind and Clelia manned submersibles. Conducted tours via bus (with limited walking) are available Tuesday – Saturday at noon and 2 p.m. HBOI is closed the month of September. The address is 5600 U.S. 1, Fort Pierce, phone is 772-465-2400 and web address is www.hboi.edu. 

Thank you again for considering me for your real estate buying needs.  Your confidence is very much appreciated and I’m looking forward to a long and mutually satisfying relationship with you.  

Megan Raasveldt
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Your Partner in Real Estate!
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