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Ask the expert: Timely Q&A’s Relating to Real Estate

Q. We would like to buy a
house with good resale value
so that we can upgrade down
the road. How do we
determine if the home we
choose will increase in value
within the next five years.

We could buy a smaller house
in a great
location, or
get twice as
much house in an OK
location. Which is a wiser
decision?

A. It's like buying stocks. How
do you really know which ones |
will increase most in value
over the next five years? As
with any investment, there are
risks.

The most often quoted rule is
that location is the most
important factor. You want to
make sure that the house does
not back to busy streets and is
as close to the interior of the
tract as possible. Avoid
corners and intersections. Choose the middie of
the block or a cul de sac. You'll want to be sure it
has at least two bathrooms (if you are buying in an
older area).

Q. Why should we use a real estate

salesperson?
A real estate salesperson is more than just a

"sales person.” They act on your behalf as your
agent, providing you with advice and guidance and
doing a job - helping you buy or sell a home. While
it is true they get paid for what they do, so do other
professions that provide advice, guidance, and
have a service to sell --such as Certified Public
Accountants and Attorneys..
The Internet has opened up a world of information
that wasn't previously available
to homebuyers and seller. The
data on listings available for
sale is almost current - but not
N quite. There are times when
. 4 you need the most current

2% information about what has sold
or is for sale, and the only way
p. *] to get that is with an agent.
i/ If you're selling a home, you
= gain access to the most buyers
5 Dy being listed in the Multiple
Al Listing Service. Only a licensed

R real estate agent who is a

member of your local MLS can
: get you listed there - which then
gets you automatically listed on
some of the major real estate
web sites. If you're buying or
selling a home, the MLS is your agent's best tool.
However, the role of an agent has changed in the
last couple of years. In the past, agents were the
only way home buyers and sellers could access
information. Now agents are evolving. Because
today's home buyers and sellers are so much
better informed than in the past, (See Page 2)

Protect your retirement savings & stay healthy

+ Stop smoking. Not buying cigarettes alone can
add up to more than $150,000 in savings
during a 25-year period, taking into
consideration health savings. If you avoid
emphysema and cancer, your savings will be
far greater. Medical treatments are expensive.

¢ Exercise to avoid high blood pressure and heart
disease, Annual out-of-pocket health costs for a
40-year-old are $606, according to Nationwide
Better Health. If the condition doesn't get more
expensive and you invest that sum over 25
years, income from the investment could
provide more than $35,000 a year.
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pay up front for the reduced interest
rate that would be charged for two or
three years.

Example of a two-year buy-down:
The home price is $134,000, if the
seller pays to have interest and
monthly payments reduced by 2
percent in the first year and one
percent in the second year, the seller
would pay the buyer's mortgage
company about $4,000 at the closing.
A detailed example of a three-year
buy-down:

From About.com: For a $350,000, 30-
year mortgage at 6.75 percent interest,
the seller (or the buyer) could pay
$16,853 at closing.

The first year interest rate is 3.75
percent and the monthly payment is
$1,621 per month. This creates a first-
year savings of $7,790, considering
that the payment would normally be
$2,270 per month.

The second year rate is 4.75 percent,
creating a monthly payment of $1,826

W agents must be stronger in
= W their expertise and ability.
The real estate agent is
becoming more of a "guide" than a
"salesperson" -- your personal
representative in buying or selling a
home.

Q. What is a mortgage buy-down?
A. Thisisa
strategy used by
sellers or buyers to
help the buyer
qualify for a
mortgage. ltis a
lump sum paid at
closing to the mortgage company to
reduce the mortgage interest
payments for two or three years.

If the seller wants to pay to allow the
buyer to be qualified, the seller pays
for it. If the buyer has the cash but
doesn't qualify for the payment at
current interest rates, the buyer could

per month, or an annual savings of
$6,332 if the payment had been
$2,270. The third year interest rate
is 5.75 percent, resulting in a
monthly payment of $2,043 per
month or an annual savings of
$2,731. (In the 4th through 30th
years, the normal payment is
$2,270.) Add up the savings, and
you will find they come to $16,853
in this case, which is what it costs
to buy down the interest rate and
payments for three years. There is
one other advantage to the
mortgage buy down: It increases
the payment more gradually than
introductory-rate mortgages on
which the monthly payment
increases dramatically after two or
five years. Note: The 30-year
interest rate in this example is
higher than rates presently
charged on most 30-year
mortgages.

Want to see Drew’s Clves for Home Sellers?
How about Drew’s Cluves for Home Buyers?
Don’t buy or sell 2 home without reviewing them!
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About: Lawn mowing robots are great

HomesinBucksPA.com for the lazybones and the less-than-agile
MY websitg, Home_sInBucksPA.com, makgs a wealtt) Some look like a flying saucer gliding across a nelghbors
of information available to those who are interested in lawn. Others look like a _ _
buying or selling their properties or just keeping pooch-size gizmo that
themselves informed about Real Estate in general. twists. turns. and is all-
It provides up-to-the-minute data about home values, knowing about where

o . h ; the yard ends or the
current listings, home financing and many other topics. landscaping begins
Here you will find a wide DREW FERRARA It's not an animal or. a
. N 0] .A_.

variety of useful information B 69 HOME saucer you see; it's

and resources designed to
help you buy or sell a home
more effectively in

the Bucks County area.

one of the new robotic
lawn mowers that
caught your attention.
Some can be
programmed to silently

From information on the clip the tops off of your

local community, to advise smasinBoEKEPA lLom rass everv morning or
about finding a mortgage or g/hen everr;//ou wantgit
preparing your home to sell, it's all available here on done
my web site. Search for homes in Yardley, Langhorne, Th ' ;
Newtown, New Hope, Washington Crossing & more! Au?gn:] jv\czrnla_r:ngﬁﬁ LE mﬂmﬂmers
Search for your ideal home by viewing current listings and RoboM’ow Priced’
with detailed descriptions and photos. from about $1,000 or so to $3,500, the best models can
.. climb hills, run up to four hours at a time and mow more

You can also get help determining the value of your than an acre of grass
.rl].?]fm.a by mgr:mg UtP for m!t Martk:at Snap§hot Pr_(l)?r:a:n. At $2,500, the LawnBott Evolution boasts lithium-ion
IS IS an automatic report sent to you via emall tha batteries that give it a longer runtime without recharging. It
includes the prices of snr'mlar homes that_ recently sold, climbs hills up to 27 degrees. For a thousand dollars more,
or are currently for sale in your community. LawnBott will sell you a mower that has a Bluetooth remote

- . control so you can guide it while sipping iced tea on the
If you re like m(:]St buyersll,l a home ': the r(r;ost I patio. But it will also run entirely on its own.
expensive purchase you'll ever make, and you Experts quoted in Smart Money recommend models with tilt
prob‘ably ne.ed.some form of ﬁnanplng. There are many and touch sensors. They stop the blades in less than a
lending mstytutnoqs that pffer a variety of mortgag(_e second if, for example, a dog or a child gets too close.
products. Financing options and rates can vary widely, '
so it is important to discuss specifics with me so we What an innovative idea!
can ensure you're getting the mortgage that best s - vmeyy

meets your needs at the very best rate and most
favorable terms.

I would be happy to refer you to the best mortgage
company ['ve seen. My favorite
mortgage company, Federated
Lending, steps up when no other
company can! | will help you in
any way | can to secure the best
possible rate, with fair & ethical
terms, for your home purchase.

There are many other features in
Drew's Clues that will assist you in
your real estate transaction, but the
best way for you to get the result your

looking for is by hiring me! So whether Peake Farm orris Mea dow
you're buying or selling, feel free to L .
contact me, and | will be happy to help Compl:;ealz ;lo%graded 4BR Fg:‘wégg %t;gctlon

you with all your real estate needs.
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Drew Ferrara
Your Bucks County Realtor!

49 South Main Street
Yardley, PA 19067

Office: 215.369.HOME
Cell: 215.620.1107
Fax: 215.369.2950

Go to HomesInBucksPA.com
to sign up for my
Market Snapshot!
Receive auto email updates
of properties listed & sold
in your community!

Disclaimer: All real estate information deemed reliable but not guaranteed and should be independently verified. All properties are subject to prior sale, change, or
withdrawal. Neither listing broker's nor this company shall be responsible for typographical errors, misinformation, misprints and shall be held totally harmless.
If your property is currently listed with another real estate broker. this is not a solicitation of that listing. Each office is independently owned & operated.
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Sophistication & country informality are skillfully blended Welcome to this architectural gem sitting in the midst of
in this very secluded, custom designed Lindal Cedar large, unique estate homes along the very prestigious
home. Ideally situated on 5.8 acres at the top of Jericho Makefield Road. This sprawling colonial with 3 fireplaces
Mountain, this extraordinary residence offers a rare built in 1970 has only known one owner. Long established
combination of rustic charm and tasteful elegance in a trees & an old-world lantern light the way to this
unique, extremely private setting, complete with multi- tremendous home which offers over 4,200 square feet of
level decking, a sparkling in-ground pool, and lower high-end finished living space on over an acre

level entertaining area.

Begt__Wi§]:l_es from Drew Ferrara for a




