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Your friendly, local Realtor needs
your help.  My business depends
on people like you who
recommend me to their family and
friends.  I work hard for my clients
and handle each real estate
transaction that I’m entrusted with
as if  it was my own.  I believe this
is the best way to earn my clients’
loyalty and the best way to fulfill
my duty as a Realtor.  Right now
there is probably someone you
know who is thinking about buying
or selling a home.  Why not tell
them about me?

TMHomeowner News

It seems that home remodeling has become
our new national pastime.  According to
Harvard’s Joint Center for Housing Studies,
over $233 billion per year is spent in North
America on home improvements.  That’s a
nice chunk of change, but as it turns out,
not all of it pays off financially.  Some
remodeling jobs will boost the value of a
home more than enough to pay for
themselves, yet some are money-losing
propositions.  To be sure, home
improvement is not all about the financial
payoff—it has a lot to do with making our
homes more enjoyable and more in tune
with our needs.  But if you have
limited funds, it helps to
concentrate them on
projects that are most
likely to refill your wallet
come selling time.

Let’s see, what was
that thing that
determines the value
of a home the most…
Ah, yes, the location.  It
also happens that the
location is an important
factor in deciding how much you can recoup
from your home improvements.  Generally,
it is not advisable to try to push the value of
your home past 15% to 20% of what’s
typical for the area.  Why?  Because when
you eventually decide to sell, buyers won’t
pay for it.  If they want to spend more
money, they’ll most likely go to a different
neighborhood (location, remember?).

You will usually get the biggest bang for
your buck making smaller improvements.
For example, painting is one of the simplest
things you can do to give your home a new
look, and your return on investment will
likely be better than dollar-for-dollar.  Same

goes for installing new carpeting, updating
fixtures, and performing cosmetic touchups.

On a bigger scale, the kitchen and the
bathroom have been the most popular
targets for improvement-minded
homeowners.  And that’s a good thing,
since according to Remodeling Magazine’s
recent survey, these also happen to be some
of the best bets for getting a good return
on investment.  According to the survey,
homeowners embarking on a smaller
kitchen remodel will, on average, recoup
93% of their investment, and a mid-range
bathroom remodel will return, on average,

90%.  Creating additional
space, or increasing

functionality of existing
space, can also be a
good investment.  For
example, finishing the

basement or creating an
attic bedroom are both

good ideas, provided that
you are not increasing

square footage way beyond
what’s customary for the

area.  According to the survey I
mentioned, these improvements will
typically generate a return of 76% to 83%.

A few additional things to keep in mind:
-  If increase in value is the primary

motive to your remodeling project, then
improving things that can be seen will
provide better return on investment than
improving stuff that can’t be seen.  That’s
not to say that plumbing, electrical and
other “behind the scenes” stuff is not
important—it is.  It’s just that buyers take
it for granted that a home’s basic systems
are in good working order, so don’t expect
much of a financial return for making
upgrades there.

Improve, Enjoy, Recoup
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Mystic Contract Word: Contingency
“Contingency” is one of those words that
often pop up when talking about real
estate contracts.  Every real estate contract
contains contingencies that impact both
buyers and sellers, so let’s demystify this
word.

Simply put, a contingency is a
condition  — if A happens, then B
follows; or in order for X to happen, Y
must occur first.  For example, the buyer
(and her lender) want to be
sure that a proper ty is
worth its price, so the sale
is “contingent upon”
(depends on) the
appraisal.  If the home
is appraised at or above
the purchase price, the
sale occurs; if the
appraisal comes in
lower, then the contract
can be cancelled or re-
negotiated.  This condition
written into a contract is a contingency.

What are the most common
contingencies?  The one described above
is always present when the buyer is
obtaining a mortgage.  Another very
common one is the Financing
Contingency — if the buyer is unable to
obtain financing, the sale is off.  Every
smart buyer will also insist on an
Inspection Contingency — the home must
pass a property inspection, or the contract
is renegotiated or cancelled.  And the
Title Contingency is an absolute must —
the seller must deliver a clear title, or no
deal.

There are a number of other
contingencies that both buyers and sellers
can request depending upon the
particular situation.  A buyer may want
the contract to be “contingent” upon the
sale of her current home.  The seller may
want the contract to be “contingent”
upon the buyer proving her
creditworthiness.  Whatever the case may
be, properly written contingencies help
both parties understand and anticipate
certain events in the transaction, and
outline rules for how those events will be
handled.

So what are the elements of a proper
contingency?  First and foremost, it must
be written into the contract.
Handshakes and verbal promises are
hard, if not impossible, to enforce.
Secondly, it must be very specific.  For
example, simply writing that the “Sale is
contingent upon a property inspection”
means very little.  How much time is
allowed for the inspection?  Who pays

for it?  What happens if some
unsatisfactor y condition is

discovered?  How much time
do the buyer and seller have
to agree on the solution?
The details must be
spelled out in the
contract, and a clear
timeline agreed upon,
in order to avoid
confusion and potential

legal problems.
And how do you know

what contingencies should be in the
contract and how they should be
worded?  Ask your Realtor.  That’s
exactly what we are trained for — to know
how to properly put the contract together
to make sure that your interests are
protected.  A good agent will listen to
your needs and concerns, then ensure
that all the necessary contingencies are
written into the contract.  Oh, and a
good agent will also be able to explain
them to you in plain English.

The Seven Expensive Mistakes
Buyers Frequently Make is the
special report no buyer should
be without!  If you are thinking
of buying a home soon, arm
yourself with the knowledge that
can help you avoid expensive
mistakes too many people have
made.  Request this report today
at no cost or obligation:

Free
Special
Report
Available!

(continued from Page 1)
-  Make sure the improvements you are

contemplating are not uncommon for the
neighborhood.  For example, adding a
second story to a home surrounded by
ranch houses is unlikely to pay off
financially.  (It’s that location thing again.)

-  Any remodeling that you do should
be consistent with the character of the
house.  If your home has a traditional
look, introducing modernistic elements
is probably not the best idea.  Mixing
and actually matching styles is not easily
accomplished (unless you are a
professional designer), and the end
result may easily put off many buyers
thus driving the value of your
improvements down.  And speaking of
things matching, if you have two of
something that you wish to improve, then
improve both, not just one.  For example,
remodeling one bathroom and leaving
the other one untouched only
emphasizes the out-of-date one.

To get the dream house you always
wanted, remodeling may be the answer.
But it can also be messy, expensive and
perhaps even unnecessary.  Before
embarking on a big project, talk to a
trusted Realtor.  A professional who
knows your neighborhood well will be
able to tell you which improvements
make sense for your area, and which are
money-losing propositions.  A Realtor
can also provide you with before-and-
after estimates of your home’s value.
Who knows, you might even discover
that it is cheaper and easier to just sell
your home and buy one that already has
all the bells and whistles that you desire.
In today’s real estate market, that’s not
unusual.
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A: A new car loan will almost
cer tainly decrease the mortgage
amount you can qualify for.  Then,
either you will have to settle for a
smaller house, or a cheaper
neighborhood, or you could even
get declined for mor tgage
altogether.  The reason for this is
that lenders look at the ratio
between your total monthly loan
payments and your income.  By
getting a new car loan, you have
increased your monthly payments,
so now less of  your income remains
available to pay the mortgage.  The
difference between the mortgage
payment you could have had and
the one you will be approved for
after the car purchase will be
approximately the amount of  that
car payment.  For example, if  your
new car payment is $400 per
month, then your mor tgage
payment will likely have to be $400
less.  At the interest rate of  4.5%,
this means you are facing an
$80,000 decrease in the purchase
price you will qualify for.  So, no, do
not buy a car if  you plan on
purchasing a home soon.

Halloween is just around the corner, so
here are a few tips you may find useful:

Planning on using stencils when making
your Jack-o’-Lantern?  It’s not necessary to
buy stencils from a store – you can easily
make your own.  Find clip art you like,
enlarge it on your computer and print it.
Voilà – you’ve got a stencil!  Or check the
Internet for sites like
CarvingPumpkins.com where you can
download free patterns along with carving
instructions and tips.

Not every pumpkin needs to become a
Jack-o’-Lantern; there are other interesting
ways to use them.  For example, small
pumpkins can be used as votive candle
holders.  Planning on serving veggies and
dip at your Halloween party?
Medium-sized pumpkins can
be used as “serving bowls”
for veggies – just cut the
top off, clean it and voilà
– you have a unique
serving bowl.  Small
pumpkins can be used to
hold dip.

Want to know how to get
your kids to eat less candy
on Halloween?  It’s simple
– make sure they eat a big dinner before
they head out to trick-or-treat.  And when
they return home with bags full of sugary
treats, consider offering a “trade-in
program.”  10 pieces of candy in exchange
for a trip to the movies; 20 pieces in
exchange for a day in an amusement park,
or something similar.

If throwing a Halloween party is in your
plans, don’t forget to plan some fun
activities for your guests.  For kids, a good
old-fashioned ghost story is always fun.
Pick an age-appropriate book, turn off the
lights, put a flashlight under your chin for
added effect and let the spooky tale
unfold.  Another idea that can be fun for
any age group is a circle ghost story.
Gather your guests in a circle, and start a

story with one sentence.
The next person adds
a sentence, then
the next adds
another and
so on in a
circle, until
the tale
reaches a
c h i l l i n g
ending.

Looking for a way to make your party
unique this year?  Consider throwing a
themed party.  For example, you can ask
your guests to show up dressed only as
vampires, or witches, or zombies…  Or
throw a Hollywood Halloween party where
everyone dresses as a character from a

horror movie.

Finally, a few words about
safety…  When making
costumes for your little
trick-or-treaters, add a few
pieces of reflective tape or
a glow stick or two.  Other
than the obvious benefit of
making them more visible to

car drivers, this will make it
easier for you to spot them if

you get separated in a crowd.  If
your trick-or-treaters are going out into
the night on their own, make sure they
carry a flashlight, and warn them to stay
in well-lit areas and don’t go through
alleys or unfamiliar streets.

Happy Halloween!

Fresh Ideas for Halloween
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