
John Smith Real Estate Group 

H o m e  M a t t e r s  

I n t e g r i t y .  C o m m i t m e n t .  S e r v i c e .                    S p r i n g  2 0 0 9����

Dear Friends and Clients, 

Season after season we are thankful for  all of you who have sold or purchased a home 

through us or have referred a friend, neighbor, or family member to us. Our business 

depends on you and the confidence you have placed in us to handle your most valuable 

asset—your home. We are truly honored to assist you with your real  estate needs.  

We wish to find more ways to show our gratitude throughout the year for your busi-

ness and for your referrals. Periodically, we will be sending out valuable real estate 

information, as well as entering your name for drawings for monthly giveaways. So, if 
we don’t already have your email address, please use the link on page 2 under Monthly 

Drawings.  You will automatically be entered in our monthly drawings! 

Enjoy the beauty of the Spring Season with your family and friends. As always, it’s 
our pleasure to serve you! 

Warm regards,    

John & Eileen Smith & Team 
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“It is our pleasure to meet 
our client’s individual real 

estate needs with the highest 
standard of integrity, com-
mitment, and service.  Our 

goal is to exceed our clients’ 
expectations and to keep 

them clients for life” 
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!����� �"�#���� ��$��!����� �"�#���� ��$��!����� �"�#���� ��$��!����� �"�#���� ��$�� If you’re looking for firmer financial footing these days, you’ll want to be sure the interest 
rates won’t change down the road. 

��������%�&���������� ����������%�&���������� ����������%�&���������� ����������%�&���������� ��' '''�""�$���""�$���""�$���""�$�� A higher-than-normal application fee or inflated closing costs may be hid-
ing behind a great rate.  Or you may have to pay points to “buy down” the regular interest rate. (A point is 1% of 
the principal amount of your mortgage.) 


� �(���������� ��)��%��� ���� ���*�)�+$�
� �(���������� ��)��%��� ���� ���*�)�+$�
� �(���������� ��)��%��� ���� ���*�)�+$�
� �(���������� ��)��%��� ���� ���*�)�+$� To compare apples to apples, focus on the APRs of differ-
ent loans.  To determine the APR, expenses such as points, origination fees, and closing costs are added to the 
amount of interest you’ll owe.  Then this total borrowing cost is calculated and shown as an annual percentage 
over the life of the loan. 
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Congratulations!  
Liz White-Monos  

is the winner of our April        
drawing for a Carrabba’s gift card! 
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Ownership has its benefits 
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Do You Know  Your Neighbors? 
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Author Michael Angier, founder of Success-
Net.org, recently released the New Success-
Net Resource Book--the Top Must-Have 
Tools, Products, Services and Resources for 
Running Your Business Effectively.  This 
$27 eBook can be yours now at no-cost. 
And most of the over 100 resources are 
FREE to access and use. Order at no cost 
from http://SuccessNet.org/resources/
Primary website: http://SuccessNet.org 

%������(�
����)�������


